
More Than
a Mansion!

When SPF contractor and distributor 
Dale Ledbetter heard about a 15,000 square-foot 
mansion being built as a model for a series of 27 
custom homes in northern Georgiaõs Blue Ridge 
Mountains, he new he had to get involved.
 This project would be one of those rare in-
stances where an SPF contractor could pull out all 
the stops.  From a sealed rooþ ng envelope to an 
acoustically correct 1,800 square-foot home the-
ater, this job would have to make the owner ð and 
his potential home buyers ð fall in love with a 
product they could not see.
 Ledbetter, head of Mariettaõs Profoam Dis-
tribution, heard about the modern mansion after 
attending a trade show.  HeartLand Builders, Inc. 
had sent a representative to the show, who had 

returned to the ofþ ce with a þ stful of cards and 
brochures.  
 Even though they had already received a 
great proposal from another SPF contractor, Heart-
Land invited Ledbetter and Shannon Trigg, owner 
of Foam Plus, to bid on the job.  Staying involved 
with projects throughout the Southeast, Ledbetter 
chieÿ y distributes Profoam products, sets up new 
contractors, and promotes the spray foam busi-
ness.
 With an extensive background in SPF, roof-
ing, and acoustics ð and a burning desire to get 
involved with this project ð Ledbetter and Trigg 
won the bid on the seven-bedroom, 12-bathroom 
home by offering a few things their competition 
couldnõt.
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